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Disclaimer
For the purposes of this disclaimer, this presentation (the “Presentation”) comprises the attached slides and any materials distributed at, or in connection with, the Presentation. The Presentation has been prepared by Riba Mundo Tecnologia (the “Company”, “Riba Mundo”, “RMT” ) solely for
information and discussion purposes in connection with the admission of its shares (“Shares”) on Euronext Growth Milan organized and managed by Borsa Italiana S.p.A. (“EGM”) and, therefore, it is preliminary in nature.
The information provided in this Presentation is being furnished to you solely for your information on a confidential basis and, as such, has not been prepared with a view to public disclosure. Neither this document nor any copy thereof may be retained by you or reproduced, redistributed or
passed on, in whole or in part, directly or indirectly, to any other person. Therefore, you undertake vis-à vis the Company (i) to keep secret any information of whatever nature relating to the Company and its affiliates including the fact that the information has been provided (“Information”); (ii)
not to disclose any Information to anyone; (iii) not to make or allow any public announcements or communications concerning the Information; and (iv) to use reasonable endeavours to ensure that Information are protected against unauthorized access.
This Presentation is not an advertisement and does not constitute an offer or invitation to purchase or subscribe for any Share and neither it or any part of it shall form the basis of or be relied upon in connection with any contract or commitment or investments decision whatsoever. The
Company has not prepared and will not prepare any prospectus for the purpose of the initial public offering of the Shares on EGM (“Private Placement”). Any decision to purchase or subscribe for Shares in connection with the Private Placement should be made independently of this
Presentation. This Presentation does not constitute a recommendation regarding the Shares to be offered in the Private Placement. Therefore, nothing in this Presentation shall create any binding obligation or liability on the Company and its affiliates and any of their advisors or
representatives.
This Presentation has been prepared solely for the use in connection with the possible Private Placement of Shares by the Company and other selling shareholders. The information contained in this document has not been independently verified and no representation or warranty express or
implied is made as to, and no reliance should be placed on the fairness, accuracy, completeness or correctness of the information or opinions contained herein. None of the Company or any of its affiliates, advisors or representatives shall have any liability whatsoever (in negligence or
otherwise) for any loss howsoever arising from any use of this Presentation or its contents or otherwise arising in connection with this Presentation.
THIS PRESENTATION IS ADDRESSED SOLELY TO ITALIAN QUALIFIED INVESTORS WITHIN THE MEANING OF ARTICLE 34-TER, PARAGRAPH 1, LETTER B), OF CONSOB REGULATION ON ISSUERS NO. 11971 OF MAY 14, 1999, AS SUBSEQUENTLY AMENDED AND TO CERTAIN OTHER PERSONS IN
MEMBER STATES OF THE EUROPEAN ECONOMIC AREA (“EEA”) OTHER THAN ITALY (IN RESPECT OF WHICH THE REGULATION AND REQUIREMENTS REFERRED TO ABOVE APPLY) WHO ARE “QUALIFIED INVESTORS” WITHIN THE MEANING OF ANNEX II, SECTION I, OF THE DIRECTIVE
2014/65/UE. THE PRIVATE PLACEMENT OF SHARES OF THE COMPANY, IF ANY, WILL BE MADE AS PART OF THE ADMISSION OF THE SHARES OF THE COMPANY ON EURONEXT GROWTH MILAN AND REPRESENTS A CONDITION OF SUCH ADMISSION TO TRADING. THIS DOCUMENT IS NOT
ADDRESSED TO ANY MEMBER OF THE GENERAL PUBLIC NEITHER IN ITALY NOR ELSEWHERE. NO PUBLIC OFFERING OF SHARES IN ITALY OR ELSEWHERE WILL BE MADE.
The information contained in this Presentation is not for publication or distribution, directly or indirectly, in, nor does it constitute an offer to sell or a solicitation of offers to buy securities in the United States of America, Australia, Canada or Japan or any jurisdiction where such distribution
is unlawful, (as such term is defined in Regulation S under the United States Securities Act of 1933, as amended (“Securities Act”). The distribution of the content of this Presentation in other jurisdictions may be restricted by law. Persons into whose possession the content of this
Presentation come should inform themselves about and observe any such restrictions. Any failure to comply with the restrictions set forth above may constitute a violation of applicable securities laws.
Neither this Presentation nor any copy of it may be taken or transmitted into the United States of America, its territories or possessions, or distributed, directly or indirectly, in the United States of America, its territories or possessions or to any US person. Any failure to comply with this
restriction may constitute a violation of United States of America securities laws. This Presentation does not constitute and should not be construed as an offer to sell or a solicitation of an offer to buy securities in the United States or any other jurisdiction. The Shares proposed to be
offered by the Company have not been, and will not be, registered under the Securities Act or with any securities regulatory authority of any state or other jurisdiction in the Securities Act and may not be offered or sold within the United States, absent registration requirements of the
Securities Act and applicable state laws. The Company does not intend to register any offering in the United States or conduct a public offering of securities in the United States.
Certain information contained in this Presentation may contain forward-looking statements which involve risks and uncertainties and are subject to change. In some cases, these forward-looking statements can be identified by the use of words such as “believe”, “anticipate”, “estimate”,
“target”, “potential”, “expect”, “intend”, “predict”, “project”, “could”, “should”, “may”, “will”, “plan”, “aim”, “seek” and similar expressions. The forecasts and forward-looking statements included in this document are necessarily based upon a number of assumptions and estimates that are
inherently subject to significant business, operational, economic and competitive uncertainties and contingencies as well as assumptions with respect to future business decisions that are subject to change. By their nature, forward-looking statements involve known and unknown risks
and uncertainties, because they relate to events, and depend on circumstances, that may or may not occur in the future. Furthermore, actual results may differ materially from those contained in any forward-looking statement due to a number of significant risks and future events which are
outside of the Company’s control and cannot be estimated in advance, such as the future economic environment and the actions of competitors and others involved on the market. These forward-looking statements speak only as at the date of this Presentation. The Company cautions you
that forward looking-statements are not guarantees of future performance and that its actual financial position, business strategy, plans and objectives of management for future operations may differ materially from those made in or suggested by the forward-looking statements
contained in this Presentation. In addition, even if the Company’s financial position, business strategy, plans and objectives of management for future operations are consistent with the forward-looking statements contained in this Presentation, those results or developments may not be
indicative of results or developments in future periods. The Company expressly disclaims any obligation or undertaking to disseminate any updates or revisions to any forward-looking statements contained herein to reflect any change in the Company’s expectations with regard thereto or
any change in events, conditions or circumstances on which any such statement is based.
The information, views and opinions expressed in this Presentation are provided as of the date of this Presentation and remain subject to verification, completion and change without notice. Neither the Company and its affiliates, nor any of their advisors or representatives shall be obliged
to furnish or to update any information or to notify or to correct any accuracies in any information.
You should not act or rely on, or make any use of the content of, this Presentation. This Presentation does not purport to be comprehensive. No representation or warranty, express or implied, is given by or on behalf of the Company or any of its directors, officers, advisers, agents or
employees or any of their directors, officers, advisers, agents or employees thereof, or any other person as to the accuracy, truthfulness, fairness, materiality or completeness of the information or opinions contained in this Presentation. No liability whatsoever is accepted by the Company
or any of its members, directors, officers, advisers, agents or employees or any of its directors, officers advisers, agents or employees thereof, nor any other person for any loss howsoever arising, directly or indirectly, from any use of such information or opinions or otherwise arising in
connection therewith.
By accepting this Presentation you agree to be bound by the foregoing restrictions and you will treat as strictly private and confidential all such information and take all reasonable steps to preserve such confidentiality.
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 Marco Dezi is the main shareholder and CEO of
Riba Mundo representing the Company to
institutions, stakeholders and customers
worldwide.

 After graduation, he set up his first business
(sold in 2004) focused on the importation and
assembling of LCD and Plasma TVs.

 Graduated in Business & Economics in Rome,
MBA in Milan and Master in Marketing at the
Business School Sole 24 Ore.

Today Speakers
CV & Experience

Marco Dezi
CEO & Chairman 
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 Jose Pinera Lopez is CFO of Riba Mundo and
he is responsible for all fiscal and
administrative aspects.

 Mr. Lopez boasts more than 15 years of
working experience in the food industry and he
successfully completed the sale of the
company where he previously worked as CEO.

 Graduated in Business Administration at
Catolica University in San Antonio de Murcia,
MBA at the Luiss Business School and
Executive MBA at ENAE Business School in
Murcia.

Jose Pinera Lopez
CFO

Source: Riba Mundo’s Management
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MISSION

We disrupt the global commerce of consumer goods leveraging on Big Data algorithms and machine 

learning to stand out from the crowd and further consolidate our positioning as first comer in the new world  

VISION

We will become the essential player of the global commerce of consumer goods by enabling our 

clients to define and optimize their distribution strategy worldwide
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Riba Mundo «at a glance»
The Big Data Company for Global Commerce

5

480€/Mln
Revenues FY 2024

4,500 sqm
Warehouse Area

+6,000 SKUs
Products Catalog

80%
%Export FY 2024

36 60
174

329
434 480

2019 2020 2021 2022 2023 2024

Total Revenues Riba Mundo

CAGR 2019-2024 = + 67%

+ 65%

+ 89%
+ 190%

 Riba Mundo Tecnología is a Big Data Multinational Company incorporated in September 2018 and headquartered in
Valencia (Spain).

 The Company launched its proprietary big data software, MarVin, to radically change Business-to-Business
(B2B) in the global consumer electronics, experiencing an impressive growth ever since (67% CAGR Revenues
2019 – 2024).

 The Company bridges the global gap between top Vendors/Wholesalers and the local Retailers/e-Tailers or
Resellers of consumer electronics in 41 countries around the world, reporting 80% of revenues abroad in 2024.

 After already breaking into the Toys commerce, Riba Mundo’s Mission is to extend data analytics approach to
global commerce in other industries (the “White goods” segment of Consumer Electronics, Pharma and
Parapharmaceuticals and Beauty & Healthcare are the next target in the near term), further consolidating its
global footprint and building up its unique omnichannel global commerce network in the long run.

(€mln)

Source: Riba Mundo’s Management and Riba Mundo Annual Reports 2019 – 2023 (Note: Annual Reports 2019/2020 not audited; Annual report 2019 local GAAP, Annual Report 2020 – 2023 IAS/IFRS Compliant)

+ 32%
+ 10,60%
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Group Overview
Key Milestone

6

 Marco Dezi joins Riba Mundo
shareholders

 Marvin is created, registered
software copyrighted by Riba
Mundo

 Riba Mundo  reports 36 €mln 
revenues one year after its 
establishment

 Launch of the Global e-Commerce
Platform

 Riba Mundo buys new headquarters
(Office – 500 sqm + Warehouse -
4.500 sqm)

 Launch of the joint-venture agreement
with Portobello S.p.A. to acquisition of
e-Price assets

 Riba Mundo reports 329 €mln
revenues in FY 2022

2018

2019

 Riba Mundo  is incorporated in 
September 2018 in Loriguilla 
(Valencia)

2020

2021 2023

Source: Riba Mundo’s Management

 Listing on Euronext Growth Milan 

 IPO Market Cap.€40 mln

 €434 mln turnover FY 2023

2022 2024

Riba Mundo Investor Presentation
April 2025

 Increase participation in 
ePRICE.IT 50%  67%

 Total Record consolidated 
revenues €480 Mln in 
FY2024



Group Overview
Shareholders and Group Structure

7Source: Riba Mundo’s Management

Marco Dezi Gioya 1218 SL

Lucky
S.r.l.

Agenzia 1822 
S.r.l.

43.91%

50%50%

ePrice IT Srl

67%

Betta Guido Vincenzo Poeta

100%100%

Vincenzo Poeta
Sole Director

Core Business B2B: 480 €mln revenues in FY 2024

Alessio Dezi Bruno Dezi Pietro Peligra

19.66% 8.39% 7.95%7.95%

Free Float

12.14%

Board of Directors

Marco Dezi
Chairman & CEO

Jose Pinera Lopez
Secretary & CFO

Andrea Dezi
Director

Vincenzo Poeta
Director

Maurizio Bernardo
Independent Director

Audit Firm

Investor Relator

Claudia Martellacci

Riba Mundo Investor Presentation
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Group Overview
Organizational Chart & Workforce

8Source: Riba Mundo’s Management

Riba Mundo Investor Presentation
April 2025

Vicente 
Bemabéu

Iberia Sales
Manager

Cristian 
Carbonell
Izquierdo

Sales 
Coordinator

Vincenzo Poeta
Buyer Director

Andrea Dezi
Buyer Director

Andrés José 
Álvarez
Mellado

Iberia Buyer 
Manager

Giustino Magno
Buyer Manager

Giada Di Biase
Marketing 
Manager

Rosaria 
Imperatrice
Supplier Account
Coordinator

Fiorella Bruno
Supplier Aocount &
Big Data 
Coordinator

Alessandro Dezi
COO

Claudia 
Martellacci
Controller 
Director

Alfredo Rocher 
Catalin

Operations 
Director

Sergio López
Rodriguez
Logistics 
Coordinator

José Vicente 
Valero
Lizaro
SAT Coordinator

Francesco 
Passamonti
Warehouse & Buyer
Director

Pasquale De Luca
Warehouse 
Manager

Luigi Veletti
Warehouse 
Manager

Maurizio Meratti
Video Survellance 
Manager

José Pidera López
CFO

Alessio Dezi
CTO (external)

Federico Boero
ET Support

Sales

12 
employees

Marco Dezi
CEO

Purchasing Department
& Big Dada

4 
employees

Logistic

6 
employees

SAT

2
employees

Warehouse

25
employees

Administration

9
Emplyees

Jonathan Wyma
Administrator 

Manager

Pedro A. Carbo
Internal Auditor



MarVin

Optimal pricing and stock allocation whatever the 
market trends

Our Software: Marvin
Data Analytics & Data-driven Management System 

Decision-making on Data Analytics

Global Big Data Analytics 
Real time visibility on demand-offer dynamic of 

products’ pricing and stock worldwide 

Real time processing of buying and selling 
opportunities worldwide

Optimal Pricing & Allocation

Data-driven Market Forecast
Data empowered algorithmic forecast of pricing/stock 

trends

Accelerated Inventory Rotation
Data driven accelerated inventory rotation and 

minimization of  “out of stocks” orders

Efficient Inventory Management
MarVin-linked inbound and outbound flows of goods 

accelerating pick ups

Transport Cost Minimization
Shipping processes optimization thanks to 

international courier express costs monitoring

Business Process Automation
Highly enhanced business process automation and 

minimization of Sales Accounts discretion

Source: Riba Mundo’s Management 9
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Global Big Data Analytics Management System
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7
Languages

+130

Countries

Express Delivery

Competitive Prices

+5,000 SKUs

Source: Riba Mundo’s Management

45

Brands

Our Software: How it works
Marvin’s key figures and business process

MarVin +1,000
Costumers

Market Trend 
Analysis

(Real time pricing 
and stock list 

worldwide)

Shipping
& Logistic 

optimization 

Optimal stock and 
turnover analysis for 

each product 

- Sale and Transport 

- Dropshipping

Clients’ API
&

Strategic Support1

2
3 4

Real time pricing 
update and 

management of 
products turnover 5

6
15

Minutes

Real time pricing update 
every 15 minutes

Riba Mundo Investor Presentation
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Our Tech Focus
R&D

Source: Riba Mundo’s Management
*Data updated as of December 2024. 11

€ 6.6 mln*

Riba Mundo

R&D Exependitures

FY 2018 – FY 2024

Every year Riba Mundo invests heavily to upgrade MarVin to preserve its computing power 
and adapt its algorithms to the big data ecosystem

Riba Mundo Investor Presentation
April 2025

MarVin

Big Data Analysis

Machine Learning

New Categories

80 - 120
Riba Mundo

Average monthly software updates
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Riba Mundo’s 
Competitors

Vendors (Country A)

Retailers/e-Tailers/Resellers                 
(Country A)

COMPETITORS’ TRADITIONAL BUSINESS MODEL

One-country based distribution 
system

Binding ties with vendors

Universal price lists and product 
catalog

Price-taking approach

✘

✘

✘

✘

vs

RIBA MUNDO’S DATA DRIVEN BUSINESS MODEL

Multi-Country  based distribution 
system

No Binding ties with vendors

Costumized pricing and personalized 
products catalog

Data-driven Pricing

Traditional Sales Process  ✘

✘ Slower inventory turnover

Automated Business Process

Data-driven Accelerated 
Inventory Turnover

Retailers/e-Tailers/Resellers                                         
(Country A,B,C,D…)

Vendors (Country A,B,C, D…)

Source: Riba Mundo’s Management

Our Revolution in Global Commerce
Our new worldwide paradigma in the commerce of consumer goods
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Our Global Footprint 
Uncontested international business perspective

13

Riba Mundo served more than 40 countries in FY 2024.
In addiction to all European countries, key countries include United Kingdom, the United States and the United Arab Emirates

Top 5 Countries
Revenue 2024 Breakdown 

17% 
Italy

18% 
Spain

€ 36 M € 60 M € 174 M € 329 M

REVENUES RIBA MUNDO 
CAGR 2019-2024: + 67%

45 countries

EU
66%

Spain
16%

Extra EU
18%

30 countries

EU
74%

Spain
10%

Extra EU
16%

32 countries

EU
66%

Spain
13%

Extra EU
21%

11% 
Czech Republic

2019 2020 2021 2022

Note: (1) Please note that for FY 2019 and FY 2020, EU includes all countries within geographical Europe, whilst for FY 2021, FY 2022 , FY 2023 and FY 2024 EU includes only countries in European Union

13 countries

EU
98.21%

Spain
1.65%

Extra EU
0.14%

(1)

€ 434 M

2023

6% 
Nederland

5% 
Cypre

41 countries

EU
78%

Spain
18%

Extra EU
4%

Source: Riba Mundo’s Management, Annual Report 2019 Spanish GAAP, Annual Report 2019/2020 not audited; Annual Report 2021/2022 (fully audited), 2023 and 2024 fully audited, Annual Report 2020/2021/2022 & 2023 IAS/IFRS

€ 480 M

2024

Riba Mundo Investor Presentation
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Our Competitive Advantage
A disruptor data driven player which is revolutionizing global commerce

14

MarVin

SOFTWARE SUPREMACY DIFFERENT BUSINESS MODEL

Riba Mundo’s 
Competitors

vs

GLOBAL FOOTPRINT

+ +

1. Dynamic approach: opportunity to exploit market ups and downs

2. Higher diversification and lower risks

3. Open to new product categories with higher margins

4. Higher margins than competitors (even much bigger ones)

5. Light and high scalable model (lower costs to scale)

6. Key element of the supply chain of many clients

COMPETITIVE ADVANTAGES

Source: Riba Mundo’s Management
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Business Model
Value Chain

15

Data-driven Player in the Global Commerce B2B of Consumer Electronics

Mobile Phone

Global Suppliers Global Costumers

Vendors/
Distribution 

Platforms

Tablet

Notebook

Home 
Appliances

Gaming

Domotics

Computing

Scooter

Office

Others

Retailers/            
e-Tailers

Resellers

1

Small Local Wholesalers
2

EU
 C

ou
nt

rie
s 

&
 E

xt
ra

  E
U

 C
ou

nt
rie

s MarVin

Proprietary Software for Global 
Data Analytics

EU
 C

ou
nt

rie
s 

&
 E

xt
ra

  E
U

 C
ou

nt
rie

s

Source: Riba Mundo’s Management
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Business Model
Riba Mundo’s Big Data Ecosystem 

Global Suppliers Interface

Supply - Side Massive Data Collection

Tr
ad

iti
on

al
On

lin
e
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Buyer 
Director

Vincenzo
Poeta

Francesco 
Passamonti

Andrea
Dezi

Senior 
Buyer

Senior 
Buyer

Traditional Buyers Network Global Events & Exhibition

Global Specialized 
Platforms B2B

Global Costumers Interface

Demand - Side Massive Data Collection
MarVin

Global Online Advertising

Global Events & Exhibition

Global Offline Advertising

Global Specialized 
Platforms B2B

Traditional Sales Network

Proprietary Supply Platform 
“Want to Buy”

Proprietary E-Commerce B2B 
Platform

Mirco
Sorbo

Sales 
Director

11 Sales Accounts4 Buyer Accounts

R&
D

R&
D

Enhanced Data Analytics

Optimal Pricing & Allocation

Big Data Ecosystem

Source: Riba Mundo’s Management
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Case Study: Motorola
Optimal Pricing & Allocation

SPAIN
€ 97.19

GERMANY
€ 98.99

FRANCE
€ 117.10

Data-empowered global transaction from the Supplier in Bulgaria to the Final Customer in North America (US) 

POLAND
€ 107.20

Client

Supplier

US

BULGARIA
€ 96.80

17

ITALY
€ 98.20

Motorola Moto e7 Power 
Smartphone 64GB,
4GB RAM, Dual SIM, Red

Supplier: Bulgaria
Purchase Price: 96.80 €

Client: US
Selling Price: 102.25 €

Margin: 5.3%

Source: Riba Mundo’s Management
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Case Study: Smeg
Optimal Pricing & Allocation 

SPAIN
€ 97.17

GERMANY
€ 100.99

ITALY
€ 97.20

GREECE
€ 101.01

FRANCE
€ 111.00

Data Empowered intra-EU Transaction from the Supplier in Spain to the Final Costumer in France

POLAND
€ 105.04

PURCHASED

Client

Supplier

18

SOLD SMEG Electric Kettle
KLF04PGEU, 7 Cups,
Pastel Green

Supplier: Spain
Purchase Price: 97.17 €

Client: France
Selling Price: 111.00 €

Margin: 12.5%

Source: Riba Mundo’s Management
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Our Huge Total Addressable Markets 

19

1

 There will be almost 30 billion objects connected to the
IoT by 2030.

Increase in
IoT connected devices 

2

 The 5G network will be a key enabler considering its
features (i.e.: fast download times, low latency, high
speed connections).

5G network

Perspective addressable marketsKey Market Drivers for Consumer Electronics 
in the next years 

529
663

2022 E 2027 E

Beauty & Personal 
Care Market ’22E - ’27E 

($/Bn)

658

1,235

2021 A 2030 E

Household Appliance 
Market

’21A - ’30E ($/Bn)

Source: Statista, Consumer Electronics Worldwide, December 2022; Statista, Beauty & Personal Care Worldwide, December 2022; Statista, IoT Worldwide, December 2022; Straits  Research, 
White Goods Market 2021; Statista, Online Pharmacy Worldwide, April 2023

423 446 476 444 500 473 498 487 504 521 541

250 265 269 301
309 291 293 293 300 308 318238 240

245 257
264 256 266 272 278 283 290

18 19 18 22
26 28 30 32 33 34 34

8 8 8 9
10 10 11 12 13 14 15

3 3 3 3
3 4 4 4 4 4 5

2017 2018 2019 2020 2021 2022 E 2023 E 2024 E 2025 E 2026 E 2027 E

939 981 1,019 1,035 1,112 1,062 1,103 1,100 1,132 1,164 1,202

Telephony

Computing

TV, Radio & Multimedia

Gaming Equipment 

TV Peripheral Devices 

Drones

CAGR
2022 - 2027

2.7%

1.8%

2.5%

3.7%

7.9%

4.7%

From consumer electronics to the whole spectrum of consumer goods

Turnover Consumer Electronics By Segment  ($/Bn)

28

52

2022 A 2027 E

Online Pharmacy 
Market

’22A - ’27E ($/Bn)

Riba Mundo Investor Presentation
April 2025



A sound historical ground to build upon 
Impressive growth combining profitability 

20

36,186 59,876

173,695

329,093

434,172

FY 2019 FY 2020 FY 2021 FY 2022 FY 2023 FY 2024

Total Revenues FY 2019 – 2023 (€/000)

17,136

35,961
28,755

FY 2022 FY 2023 FY 2024

NFP FY 2022 – 2024 (€/000)

7.451
9.182

6.523

FY 2022 FY 2023 FY 2024

EBITDA Adjusted1 FY 2022 – 2024 (€/000)

4.996

703

FY 2022 FY 2023 FY 2024

Net Income2 FY 2022 – 2024 (€/000)

+190%
YoY

+89%
YoY

+23%
YoY

+65%
YoY

Note:
(1) EBITDA adjusted is defined as profit for the period attributable to the group company before income tax, income/(loss) of investments accounted for by the equity method, financial profit/(loss), depreciation and amortization, net gains/(losses) on disposal of non-
current assets, and other gain/(losses) not operationally.
(2) Riba Mundo Group closed FY2024 with a Net Profit of -2,423€ mln, down from €703 million in FY2023. due to the impact of the negative results of ePrice IT, srl in FY2024

Riba Mundo Investor Presentation
April 2025

+32%
YoY

+10,60%
YoY 480,003

- 2,423

-28,95%
YoY

Source: Riba Mundo’s Management, Annual Report 2019 Spanish GAAP, Annual Report 2019/2020 not audited; Annual Report 2021/2022/2023/2024 audited, Annual Report 2020/2021/2022/2023/2024 IAS/IFRS



Financial Highlights
Top Line

21Source: Riba Mundo’s Management, Annual Report 2019 Spanish GAAP, Annual Report 2019/2020 not audited; Annual Report 2021/2022/2023/2024 audited, Annual Report 2020/2021/2022/2023/2024 IAS/IFRS

 Revenues increased significantly since the
company was established, reporting a 67%
CAGR 2019 – 2024.

 The impressive growth of Revenues was
mainly driven by the increasing trend of units
sold (81% CAGR 2019 – 2024) thanks to both
increasing volumes sold for products already
in portfolio and the introduction of new
product categories).

 Geographical expansion played a key role
boosting growth of Revenues in new
geographical areas: Riba Mundo passed from
serving 13 countries in 2019 to 41 countries in
2024.

 Total orders FY 2024: 73,631

Total Revenues
FY 2019 – FY 2024 

(€/Mln)

Total Units Sold
FY 2019 –FY 2024 

(‘000)

36 60

174

329
434

FY 2019 FY 2020 FY 2021 FY 2022 FY 2023 FY 2024

+10,60% 
YoY

238 450
1.062

2.142

4.227

FY 2019 FY 2020 FY 2021 FY 2022 FY 2023 FY 2024

4.865 4.296 3.844 5.031 4.487 4.358 5.215 4.123 4.318 4.906 5.527 4.696

1.372 1.478 1.514
1.655 1.437 1.424

1.681
1.431 1.476 1.582 1.513

1.402

01/2024 02/2024 03/2024 04/2024 05/2024 06/2024 07/2024 08/2024 09/2024 10/2024 11/2024 12/2024

# Online Order # Traditional Order

Total Orders
01.2024 – 12.2024

6,237 5,774
5,358

6,686
5,924 5,782

6,896
5,554 5,794

6,488
7,040

6,098

Riba Mundo Investor Presentation
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480

4,633

1478
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Annex 
Profit & Loss 
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Δ
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Annex
Balance Sheet – Note

24Source: Annual Report 2022/2023/2024 FY IAS/IFRS fully audited
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